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Reducing Cost Creating Values
Driving Performances.
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Demand Survey     
	Company Name：
	Chinese Name：(if no ,can neglect)
	English Name：

	Products
	Specific Products 1：
	Specific Products 2：
	Specific Products 3：

	Product Chinese Name
	
	
	

	Product English Name:
	
	
	

	HS Code:
	
	
	

	Current Problems: 
	Expected Effect:

	Competitor Concerned
	Chinese Name 
	English Name

	Competitor 1
	
	

	Competitor 2
	
	

	Competitor 3
	
	

	More competitors:

	1、What do you think is the best marketing way? 
□ Trade Fair     □ B2B Website     □ GOOGLE      □ Yellow Pages   □ others             

	2、The expenses put into international trade marketing:
□ $5 thousand       □ $5 - $10 thousand       □ $10 -$30 thousand       □ above $30 thousand

	3、Export volume:
□ Within $0.5 million        □ $0.5 - $2 million      □ $2 - $5 million      □ above $5 million

	4、The main export markets：

□ Asia       □ Europe    □ Oceania     □ South America       □ North America      □ Africa



	5、New markets want to develop:
□ Asia       □ Europe    □ Oceania     □ South America       □ North America      □ Africa

The existing markets:                                                             
The expecting markets:                                                           


	CEO:
	Tel:
	Mobile: 
	Email：

	Contact Person:
	Tel: 
	Mobile:
	Email：










